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Thursday, March 21, 2019

8:00am – 8:10am Introduction and Opening Remarks

8:10am – 9:00am Economic Update ............................................................................................
Randall T. Coleman, CFP®
Senior Vice President, Wealth Management Advisor, Portfolio Manager
Merrill Lynch

9:00am – 9:50am Cyber Crimes, Dark Web and Scams ...........................................................
Stefanie Lawless
Information Security Manager / Morrison Brown Argiz & Farra, LLC

9:50am – 10:05am Break

10:05am – 10:55am Top 20 Cloud Issues & Challenges in 2019 ..................................................
Avani Desai, CISSP, CISA, CIPP, CCSK
Chief Marketing/Comm Officer / Schellman & Company, Inc

10:55am – 11:45am Revenue Recognition - The Aftermath ..........................................................
Anne Marie Hicks, CGMA,CPA
Controller / CAE USA, Inc

11:45am – 12:40pm Lunch

12:40pm – 1:30pm Recovering from a Category 5 Hurricane, What Next? ...............................
William E. Bane, CPA, CGMA,CPA,MBA
Vice President - Internal Audit / Tyndall Federal Credit Union

1:30pm – 2:20pm Private Entity Exceptions (Little GAAP)........................................................
Mark E. Brechbill, CPA
Managing Director / Mark Brechbill, PLLC

2:20pm – 2:35pm Break



2:35pm – 3:25pm The Evolution of Business Intelligence and Analytics Governance..........
Brian McGoff
Global Business Unit Executive, IBM Data Science and AI
International Business Machines

3:25pm – 4:15pm Business Law for Florida CPAs .....................................................................
Brandon L. Ketron, JD, LLM, CPA
Associate / Gassman, Crotty & Denicolo, P.A.

4:15pm – 5:05pm Federal Tax Update for Businesses, Including Pass Thru Entities............
Mark E. Brechbill, CPA
Managing Director/Mark Brechbill, PLLC

Friday, March 22, 2019

8:00am – 8:10am Opening Remarks

8:10am – 9:00am Wayfair Waves .................................................................................................
Karen A. Lake, CPA
Associate Director / Berkowitz Pollack Brant Advisors and Accountants, LLP
and
James H. Sutton Jr, CPA, Esq., LLM
Shareholder / Moffa, Sutton & Donnini, PA

9:00am – 9:50am FASB A&A Update...........................................................................................
Michael Cheng, CPA
Private Company Council Coordinator / FASB

9:50am – 10:05am Break

10:05am – 10:55am Risk Management Insurance..........................................................................
Karyn Roeling, CPCU, CIC
CEO / Seibert Insurance Agency

10:55am – 11:45am Lease Accounting:  Practical Implications ...................................................
Mark Marmon, CPA
Director, Advisory Practice / RGP

11:45am – 12:40pm Lunch

12:40pm – 1:30pm Panel on Negotiating Covenants - Part 1 ......................................................
Raymond Monteleone, CPA
President and Founding Member / Paladin Global Partners
and
Patrick M. Mosley
Shareholder / Hill Ward & Henderson
and
Greg Parks
Commerical Relationship Manager / Wells Fargo Center
and
Steve Wilder
CFO/CIO / City Furniture, Inc



1:30pm – 1:40pm Break

1:40pm – 2:30pm Panel on Negotiating Covenants - Part 2 ......................................................
Raymond Monteleone, CPA
President and Founding Member / Paladin Global Partners
and
Patrick M. Mosley
Shareholder / Hill Ward & Henderson
and
Greg Parks
Commerical Relationship Manager / Wells Fargo Center
and
Steve Wilder
CFO/CIO / City Furniture, Inc

2:30pm – 3:20pm 8 Financial Headwinds – Obstacles that Make it Difficult to Retire Well 
in this World.....................................................................................................
Jeff Juniper
Registered Investment Representative RIA
Juniper Wealth Management, LLC

3:20pm – 4:10pm Learning the Language of a Fraudster..........................................................
R. Kevin Cross, CPA, MST, EA
Fraud lecturer, Author, and Counselor / Account 417, LLC

Thank you to our Sponsor! 
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Randall T. Coleman, CFP®

Senior Vice President 
Wealth Management Advisor 
Portfolio Manager
321-242-4036
randall_coleman@ml.com

Randy Coleman is a Financial Advisor in the Rockledge, Florida, Merrill Lynch office. He works with his clients and their other
professional advisors to create an overall wealth management strategy tailored to each individual or family’s unique 
circumstance. Randy earned his B.S. degree in Accounting from the University of Central Florida and actively maintains a 
CPA Certification in Florida. While not practicing as a CPA at Merrill Lynch, his continued involvement in the profession enable
him to offer assistance on complex taxation, wealth transfer, and estate planning issues to clients and their other 
professional specialists. Randy does not provide tax advice in his current role at Merrill Lynch. He first joined Merrill Lynch in 
1994 and has been serving clients in the financial services industry since 1983. Randy is Past President of Titusville Sunrise 
Rotary, the Brevard County Chapter of Certified Public Accountants, The Brevard County Estate Planning Council, and the 
Friends of the Children’s Advocacy Center of Brevard. He currently serves on the Executive Committee of the Jess Parrish 
Medical Foundation Board of Directors. Other current board positions include: Titusville YMCA, United Way of Brevard 
County, Eastern Florida State College Foundation and The Brevard County Civilian Military Relations Council. 
Randy resides in Titusville with his wife Mary. They have two children, Randall and Marissa.
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All indexes are unmanaged and an individual cannot invest directly in an index. Index returns do not 
include fees or expenses.
Equities:
The Dow Jones Industrial Average is a price-weighted average of 30 actively traded blue-chip U.S. stocks.
The MSCI ACWI (All Country World Index) is a free float-adjusted market capitalization weighted index that 
is designed to measure the equity market performance of developed and emerging markets. 
The MSCI EAFE Index (Europe, Australasia, Far East) is a free float-adjusted market capitalization index 
that is designed to measure the equity market performance of developed markets, excluding the US & Canada.
The MSCI Emerging Markets Index is a free float-adjusted market capitalization index that is designed to 
measure equity market performance in the global emerging markets.
The MSCI Europe Index is a free float-adjusted market capitalization index that is designed to measure 
developed market equity performance in Europe.
The MSCI Pacific Index is a free float-adjusted market capitalization index that is designed to measure equity 
market performance in the Pacific region.
The Russell 1000 Index® measures the performance of the 1,000 largest companies in the Russell 3000. 
The Russell 1000 Growth Index® measures the performance of those Russell 1000 companies with higher 
price-to-book ratios and higher forecasted growth values. 
The Russell 1000 Value Index® measures the performance of those Russell 1000 companies with lower 
price-to-book ratios and lower forecasted growth values.
The Russell 2000 Index® measures the performance of the 2,000 smallest companies in the Russell 3000 
Index.
The Russell 2000 Growth Index® measures the performance of those Russell 2000 companies with higher 
price-to-book ratios and higher forecasted growth values. 
The Russell 2000 Value Index® measures the performance of those Russell 2000 companies with lower 
price-to-book ratios and lower forecasted growth values. 
The Russell 3000 Index®  measures the performance of the 3,000 largest U.S. companies based on total 
market capitalization. 
The Russell Midcap Index® measures the performance of the 800 smallest companies in the Russell 1000 
Index.
The Russell Midcap Growth Index ® measures the performance of those Russell Midcap companies with 
higher price-to-book ratios and higher forecasted growth values. The stocks are also members of the Russell 
1000 Growth index. 
The Russell Midcap Value Index ® measures the performance of those Russell Midcap companies with lower 
price-to-book ratios and lower forecasted growth values. The stocks are also members of the Russell 1000
Value index.
The S&P 500 Index is widely regarded as the best single gauge of the U.S. equities market. The index 
includes a representative sample of 500 leading companies in leading industries of the U.S. economy. The 
S&P 500 Index focuses on the large-cap segment of the market; however, since it includes a significant portion 
of the total value of the market, it also represents the market. 

Fixed income:
The Bloomberg Barclays 1-3 Month U.S. Treasury Bill Index includes all publicly issued zero-coupon US 
Treasury Bills that have a remaining maturity of less than 3 months and more than 1 month, are rated 
investment grade, and have $250 million or more of outstanding face value. In addition, the securities must be 
denominated in U.S. dollars and must be fixed rate and non convertible.
The Bloomberg Barclays Global High Yield Index is a multi-currency flagship measure of the global high 
yield debt market. The index represents the union of the US High Yield, the Pan-European High Yield, and
Emerging Markets (EM) Hard Currency High Yield Indices. The high yield and emerging markets sub-
components are mutually exclusive. Until January 1, 2011, the index also included CMBS high yield securities. 
The Bloomberg Barclays Municipal Index: consists of a broad selection of investment- grade general 
obligation and revenue bonds of maturities ranging from one year to 30 years. It is an unmanaged index
representative of the tax-exempt bond market.
The Bloomberg Barclays US Dollar Floating Rate Note (FRN) Index provides a measure of the U.S. dollar 
denominated floating rate note market.
The Bloomberg Barclays US Corporate Investment Grade Index is an unmanaged index consisting of 
publicly issued US Corporate and specified foreign debentures and secured notes that are rated investment 
grade (Baa3/BBB or higher) by at least two ratings agencies, have at least one year to final maturity and have 
at least $250 million par amount outstanding. To qualify, bonds must be SEC-registered.
The Bloomberg Barclays US High Yield Index covers the universe of fixed rate, non-investment grade debt. 
Eurobonds and debt issues from countries designated as emerging markets (sovereign rating of 
Baa1/BBB+/BBB+ and below using the middle of Moody’s, S&P, and Fitch) are excluded, but Canadian and 
global bonds (SEC registered) of issuers in non-EMG countries are included.
The Bloomberg Barclays US Mortgage Backed Securities Index is an unmanaged index that measures the 
performance of investment grade fixed-rate mortgage backed pass-through securities of GNMA, FNMA and 
FHLMC.
The Bloomberg Barclays US TIPS Index consists of Inflation-Protection securities issued by the U.S. 
Treasury.
The J.P. Morgan Emerging Market Bond Global Index (EMBI) includes U.S. dollar denominated Brady 
bonds, Eurobonds, traded loans and local market debt instruments issued by sovereign and quasi-sovereign 
entities.
The J.P. Morgan Domestic High Yield Index is designed to mirror the investable universe of the U.S. dollar 
domestic high yield corporate debt market.  
The J.P. Morgan Corporate Emerging Markets Bond Index Broad Diversified (CEMBI Broad Diversified)
is an expansion of the J.P. Morgan Corporate Emerging Markets Bond Index (CEMBI). The CEMBI is a 
market capitalization weighted index consisting of U.S. dollar denominated emerging market corporate bonds. 
The J.P. Morgan Emerging Markets Bond Index Global Diversified (EMBI Global Diversified) tracks total 
returns for U.S. dollar-denominated debt instruments issued by emerging market sovereign and quasi-
sovereign entities: Brady bonds, loans, Eurobonds. The index limits the exposure of some of the larger 
countries.
The J.P. Morgan GBI EM Global Diversified tracks the performance of local currency debt issued by 
emerging market governments, whose debt is accessible by most of the international investor base.
The U.S. Treasury Index is a component of the U.S. Government index. 

Other asset classes:
The Alerian MLP Index is a composite of the 50 most prominent energy Master Limited Partnerships (MLPs) 
that provides investors with an unbiased, comprehensive benchmark for the asset class.
The Bloomberg Commodity Index and related sub-indices are composed of futures contracts on physical 
commodities and represents twenty two separate commodities traded on U.S. exchanges, with the exception of 
aluminum, nickel, and zinc
The Cambridge Associates U.S. Global Buyout and Growth Index® is based on data compiled from 1,768 
global (U.S. & ex – U.S.) buyout and growth equity funds, including fully liquidated partnerships, formed 
between 1986 and 2013.
The CS/Tremont Hedge Fund Index is compiled by Credit Suisse Tremont Index, LLC. It is an asset-weighted 
hedge fund index and includes only funds, as opposed to separate accounts. The Index uses the Credit 
Suisse/Tremont database, which tracks over 4500 funds, and consists only of funds with a minimum of US$50 
million under management, a 12-month track record, and audited financial statements. It is calculated and 
rebalanced on a monthly basis, and shown net of all performance fees and expenses. It is the exclusive 
property of Credit Suisse Tremont Index, LLC.
The HFRI Monthly Indices (HFRI) are equally weighted performance indexes, utilized by numerous hedge 
fund managers as a benchmark for their own hedge funds. The HFRI are broken down into 4 main strategies, 
each with multiple sub strategies. All single-manager HFRI Index constituents are included in the HFRI Fund 
Weighted Composite, which accounts for over 2200 funds listed on the internal HFR Database.
The NAREIT EQUITY REIT Index is designed to provide the most comprehensive assessment of overall 
industry performance, and includes all tax-qualified real estate investment trusts (REITs) that are listed on the 
NYSE, the American Stock Exchange or the NASDAQ National Market List.
The NFI-ODCE, short for NCREIF Fund Index - Open End Diversified Core Equity, is an index of investment 
returns reporting on both a historical and current basis the results of 33 open-end commingled funds pursuing a 
core investment strategy, some of which have performance histories dating back to the 1970s. The NFI-ODCE 
Index is capitalization-weighted and is reported gross of fees. Measurement is time-weighted.
Definitions:
Investing in alternative assets involves higher risks than traditional investments and is suitable only for 
sophisticated investors. Alternative investments involve greater risks than traditional investments and should 
not be deemed a complete investment program. They are not tax efficient and an investor should consult with 
his/her tax advisor prior to investing. Alternative investments have higher fees than traditional investments and 
they may also be highly leveraged and engage in speculative investment techniques, which can magnify the 
potential for investment loss or gain. The value of the investment may fall as well as rise and investors may get 
back less than they invested.
Bonds are subject to interest rate risks. Bond prices generally fall when interest rates rise.
Investments in commodities may have greater volatility than investments in traditional securities, particularly if 
the instruments involve leverage. The value of commodity-linked derivative instruments may be affected by 
changes in overall market movements, commodity index volatility, changes in interest rates, or factors affecting 
a particular industry or commodity, such as drought, floods, weather, livestock disease, embargoes, tariffs and
international economic, political and regulatory developments. Use of leveraged commodity-linked derivatives 
creates an opportunity for increased return but, at the same time, creates the possibility for greater loss.
Derivatives may be riskier than other types of investments because they may be more sensitive to changes in 
economic or market conditions than other types of investments and could result in losses that significantly 
exceed the original investment. The use of derivatives may not be successful, resulting in investment losses, 
and the cost of such strategies may reduce investment returns. 
Distressed Restructuring Strategies employ an investment process focused on corporate fixed income 
instruments, primarily on corporate credit instruments of companies trading at significant discounts to their 
value at issuance or obliged (par value) at maturity as a result of either formal bankruptcy proceeding or 
financial market perception of near term proceedings.

Investments in emerging markets can be more volatile. The normal risks of investing in foreign countries are 
heightened when investing in emerging markets. In addition, the small size of securities markets and the low 
trading volume may lead to a lack of liquidity, which leads to increased volatility. Also, emerging markets may 
not provide adequate legal protection for private or foreign investment or private property.
The price of equity securities may rise, or fall because of changes in the broad market or changes in a 
company’s financial condition, sometimes rapidly or unpredictably. These price movements may result from 
factors affecting individual companies, sectors or industries, or the securities market as a whole, such as 
changes in economic or political conditions. Equity securities are subject to “stock market risk” meaning that 
stock prices in general may decline over short or extended periods of time.
Equity market neutral strategies employ sophisticated quantitative techniques of analyzing price data to 
ascertain information about future price movement and relationships between securities, select securities for 
purchase and sale. Equity Market Neutral Strategies typically maintain characteristic net equity market 
exposure no greater than 10% long or short.
Global macro strategies trade a broad range of strategies in which the investment process is predicated on 
movements in underlying economic variables and the impact these have on equity, fixed income, hard 
currency and commodity markets.
International investing involves a greater degree of risk and increased volatility. Changes in currency 
exchange rates and differences in accounting and taxation policies outside the U.S. can raise or lower 
returns. Some overseas markets may not be as politically and economically stable as the United States and 
other nations.
There is no guarantee that the use of long and short positions will succeed in limiting an investor's 
exposure to domestic stock market movements, capitalization, sector swings or other risk factors. Using long 
and short selling strategies may have higher portfolio turnover rates. Short selling involves certain risks,
including additional costs associated with covering short positions and a possibility of unlimited loss on certain 
short sale positions.
Merger arbitrage strategies which employ an investment process primarily focused on opportunities in 
equity and equity related instruments of companies which are currently engaged in a corporate transaction.
Mid-capitalization investing typically carries more risk than investing in well-established "blue-chip" 
companies. Historically, mid-cap companies' stock has experienced a greater degree of market volatility than 
the average stock.
Price to forward earnings is a measure of the price-to-earnings ratio (P/E) using forecasted earnings. Price 
to book value compares a stock's market value to its book value. Price to cash flow is a measure of the 
market's expectations of a firm's future financial health. Price to dividends is the ratio of the price of a share 
on a stock exchange to the dividends per share paid in the previous year, used as a measure of a company's 
potential as an investment.
Real estate investments may be subject to a higher degree of market risk because of concentration in a 
specific industry, sector or geographical sector. Real estate investments may be subject to risks including, but 
not limited to, declines in the value of real estate, risks related to general and economic conditions, changes 
in the value of the underlying property owned by the trust and defaults by borrower.
Relative Value Strategies maintain positions in which the investment thesis is predicated on realization of a 
valuation discrepancy in the relationship between multiple securities. 
Small-capitalization investing typically carries more risk than investing in well-established "blue-chip" 
companies since smaller companies generally have a higher risk of failure. Historically, smaller companies' 
stock has experienced a greater degree of market volatility than the average stock.



The Market Insights program provides comprehensive data and commentary on global markets without reference to products. Designed as a tool to help clients understand the markets and support 
investment decision-making, the program explores the implications of current economic data and changing market conditions. 
For the purposes of MiFID II, the JPM Market Insights and Portfolio Insights programs are marketing communications and are not in scope for any MiFID II / MiFIR requirements specifically related to investment research. 
Furthermore, the J.P. Morgan Asset Management Market Insights and Portfolio Insights programs, as non-independent research, have not been prepared in accordance with legal requirements designed to promote the 
independence of investment research, nor are they subject to any prohibition on dealing ahead of the dissemination of investment research.
This document is a general communication being provided for informational purposes only. It is educational in nature and not designed to be as advice or a recommendation for any specific investment product, strategy, plan 
feature or other purpose in any jurisdiction, nor is it a commitment from J.P. Morgan Asset Management or any of its subsidiaries to participate in any of the transactions mentioned herein. Any examples used are generic, 
hypothetical and for illustration purposes only. This material does not contain sufficient information to support an investment decision and it should not be relied upon by you in evaluating the merits of investing in any 
securities or products. In addition, users should make an independent assessment of the legal, regulatory, tax, credit, and accounting implications and determine, together with their own professional advisers, if any
investment mentioned herein is believed to be suitable to their personal goals. Investors should ensure that they obtain all available relevant information before making any investment. Any forecasts, figures, opinions or 
investment techniques and strategies set out are for information purposes only, based on certain assumptions and current market conditions and are subject to change without prior notice. All information presented herein is 
considered to be accurate at the time of production, but no warranty of accuracy is given and no liability in respect of any error or omission is accepted. It should be noted that investment involves risks, the value of 
investments and the income from them may fluctuate in accordance with market conditions and taxation agreements and investors may not get back the full amount invested. Both past performance and yields are not 
reliable indicators of current and future results.
J.P. Morgan Asset Management is the brand for the asset management business of JPMorgan Chase & Co. and its affiliates worldwide.
To the extent permitted by applicable law, we may record telephone calls and monitor electronic communications to comply with our legal and regulatory obligations and internal policies. Personal data will be collected, 
stored and processed by J.P. Morgan Asset Management in accordance with our Company’s Privacy Policy. For further information regarding our regional privacy policies please refer to the EMEA Privacy Policy; for 
locational Asia Pacific privacy policies, please click on the respective links: Hong Kong Privacy Policy, Australia Privacy Policy, Taiwan Privacy Policy, Japan Privacy Policy and Singapore Privacy Policy.
This communication is issued by the following entities: in the United Kingdom by JPMorgan Asset Management (UK) Limited, which is authorized and regulated by the Financial Conduct Authority; in other European 
jurisdictions by JPMorgan Asset Management (Europe) S.à r.l.; in Hong Kong by JF Asset Management Limited, or JPMorgan Funds (Asia) Limited, or JPMorgan Asset Management Real Assets (Asia) Limited; in Singapore 
by JPMorgan Asset Management (Singapore) Limited (Co. Reg. No. 197601586K), or JPMorgan Asset Management Real Assets (Singapore) Pte Ltd (Co. Reg. No. 201120355E); in Taiwan by JPMorgan Asset Management 
(Taiwan) Limited; in Japan by JPMorgan Asset Management (Japan) Limited which is a member of the Investment Trusts Association, Japan, the Japan Investment Advisers Association, Type II Financial Instruments Firms 
Association and the Japan Securities Dealers Association and is regulated by the Financial Services Agency (registration number “Kanto Local Finance Bureau (Financial Instruments Firm) No. 330”); in Australia to 
wholesale clients only as defined in section 761A and 761G of the Corporations Act 2001 (Cth) by JPMorgan Asset Management (Australia) Limited (ABN 55143832080) (AFSL 376919); in Brazil by Banco J.P. Morgan S.A.; 
in Canada for institutional clients’ use only by JPMorgan Asset Management (Canada) Inc., and in the United States by JPMorgan Distribution Services Inc. and J.P. Morgan Institutional Investments, Inc., both members of 
FINRA; and J.P. Morgan Investment Management Inc. 
In APAC, distribution is for Hong Kong, Taiwan, Japan and Singapore. For all other countries in APAC, to intended recipients only.

Copyright 2019 JPMorgan Chase & Co. All rights reserved

Google assistant is a trademark of Google Inc.

Amazon, Alexa and all related logos are trademarks of Amazon.com, Inc. or its affiliates.

Prepared by: Samantha M. Azzarello, Alexander W. Dryden, Jordan K. Jackson, David M. Lebovitz, Jennie Li, John C. Manley, Meera Pandit, Gabriela D. Santos, Tyler J. Voigt and David P. Kelly.

Unless otherwise stated, all data are as of January 31, 2019 or most recently available.
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The Dark Web and Cyber Crime

Agenda



Layers of the World Wide Web

Layers of the World Wide Web



The Surface Web



The DeepWeb



The Dark Web



Illegal Services
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Types of Cyber Crime
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Types of Cyber Crime

How it works…



How it works

How it works



How it works

Navigating the Dark Web



Navigating dark waters

What this means



What this means

What you can do



What you can do?

Practice Safe Clicking



Be mindful with attachments

Watch what you download



Practice good password hygiene

Keep your system updated



Watch where you connect



Hope you enjoyed this
presentation



 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Avani Desai, CISSP, CISA, CIPP, CCSK 



























 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Anne Marie Hicks, CGMA, CPA 
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Presentation Will Be Available 
On-line After the Conference 
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Brandon L. Ketron, JD, LLM, CPA 















In re Bosonetto, )



Williams v. C.I.R.,



Start date End date Tax rate Ratio

January 1, 1931 June 30, 1957 .1% 1.001

July 1, 1957 June 30, 1963 .2% 1.002

July 1, 1963 September 30, 1979 .3% 1.003

October 1, 1979 June 30, 1981 .4% 1.004

July 1, 1981 June 30, 1985 .45% 1.0045

July 1, 1985 June 30, 1987 .5% 1.005

July 1, 1987 May 31, 1991 .55% 1.0055

June 1, 1991 July 31, 1992 .6% 1.006

August 1, 1992 July 1, 2020 .7% 1.007



STATE HOMESTEAD TAX EXEMPTION STATE CREDITOR EXEMPTION

1 WHAT IS IT?
Saves approximately $1,000 of taxes 
(2% of $50,000), plus the 3% cap on 
future increases applies.

1 PROVIDES PROTECTION FROM 
CREDITORS

2 HOW TO QUALIFY?
Normally, one or more individuals reside 
on the property and call it their 
homestead.  There is no size limit.

2 MUST BE RESIDENTIAL HOMESTEAD 
PROPERTY WHERE THE OWNER LIVES 
AS PRIMARY RESIDENCE.
The law only protects up to half an acre 
if within city limits, and up to 160-acres if 
outside of city limits (or if was outside of 
city limits and was annexed while primary 
residence).

3. REGISTRATION REQUIREMENTS.
**Must reside on the property when the 
bell strikes January 1st (have to move in 
before New Years).
**Must register with Property Appraiser 
Office by March 1st of the following year.
**Homestead tax status begins the 
January 1st after the move-in, if the 
March 1st registration deadline is met.

3 NO REGISTRATION REQUIREMENTS 
AND NO DEADLINES FOR MOVING IN 
– PROTECTED FROM THE MOMENT
OWNED (EXCEPT AS TO A JUDGMENT 
AGAINST THE PROPERTY THAT EXISTED 
BEFORE IT WAS “HOMESTEADED.”)









-Up to half acre if within city limits.
-May be immune from fraudulent transfer 
statute.

-Includes ROTH, Rollover, and Voluntary 
IRAs, but possibly not inherited IRAs. 

Must be owned by insured.

Maximize these! 

Must be properly and specially titled – joint with 
right of survivorship may not qualify.

FOUR YEAR STATUTE OF LIMITATIONS MAY NOT APPLY 
WHEN TRANSFERS ARE MADE TO AVOID CREDITORS 

UNLESS THE DEBTOR FILES BANKRUPTCY
The Florida Fraudulent Transfer Statute provides for a statute of limitations that is sometimes four years, and
sometimes until the later of four years or one year from when the creditor knew or should have known about the
transfer. The solely “four year” statute will generally apply when the transfer is from a non-exempt asset to an asset
that is exempt from creditor claims under Florida Statute Section 222, which may not include transfers to tenancy by
the entireties, because they are not listed as an exempt asset under Section 222. Homestead is listed as an exempt
asset under Section 222, but because the homestead exemption has been found to trump the Fraudulent Transfer
Statute, the four year statute will usually be irrelevant with respect to a transfer into homestead.

Florida Statute Section 726.110 provides that: 

A cause of action with respect to a fraudulent transfer or obligation under ss. 726.101-726.112 is extinguished 
unless action is brought:

(1) Under s. 726.105(1)(a), within 4 years after the transfer was made or the obligation was incurred or, if later, 
within 1 year after the transfer or obligation was or could reasonably have been discovered by the claimant;

(2) Under s. 726.105(1)(b) or s. 726.106(1), within 4 years after the transfer was made or the obligation was 
incurred; or

(3) Under s. 726.106(2), within 1 year after the transfer was made or the obligation was incurred.





The Florida Bar v. Jefferson Riddell

Grupo Mexicano v. Alliance Bond Fund



Havoco of America, Ltd. v. Hill)

BIFANI CASE EXPANDS DEFINITION OF ILL GOTTEN 
GAINS THAT MAY NOT BE PROTECTED IF TRANSFERRED 

TO HOMESTEAD
WAY DOWN UPON THE BIFANI RIVER: SETTING ASIDE FRAUDULENT TRANSFER INTO FLORIDA HOMESTEADS- BY: ALAN 
S. GASSMAN, TRAVIS ARANGO, AND DENA DANIELS

DEBTOR'S TRANSFEREE WHO RECEIVED PRE BANKRUPTCY FRAUDULENT TRANSFER ENDS UP ALL WET

FOOTNOTE FROM EDITOR--THE SUWANNEE RIVER IS A 246 MILE BLACKWATER RIVER THAT CAN TAKE YOU MUCH OF THE WAY FROM THE TAMPA BANKRUPTCY
COURT TO THE 11TH CIRCUIT COURT OF APPEAL IN ATLANTA, WHICH IS WHERE THIS CASE WENT BEFORE THE DEBTOR'S RAFT SANK. MADE FAMOUS BY STEPHEN
FOSTER'S SONG, THE OLD FOLKS AT HOME (FOSTER NEVER SAW THE RIVER BUT READ ABOUT IT), MR. GASSMAN OWNS TWO LOTS ON THIS RIVER THAT HE
BOUGHT IN 2007 AND WOULD GLADLY SELL FOR HALF OF WHAT HE PAID, AND NO EXTRA CHARGE FOR THE ALLIGATORS WHO LIVE THERE. SEE WAY DOWN
UPON THE SUWANNEE RIVER FAR AWAY, LLC ON THE SUNBIZ WEBSITE, AND ALSO HEY SANTA FEY (RIVER), LLC AND WITHLACOOCHIECOOCHICOO, LLC., WHICH
OWN HIS OTHER FAILED RIVER INVESTMENTS.

THIS ARTICLE IS DEDICATED TO THE MEMORY OF JOAN RIVERS, WHO PERFORMED IN TAMPA BAY SHORTLY BEFORE HER DEATH AT AGE 81 WITH GREAT ENERGY
AND PHYSICAL STRENGTH, LIKE MANY OF US WHO LOVE WHAT WE DO AND INTEND TO DIE IN THE SADDLE.

THE FLORIDA SUPREME COURT, IN HAVOCO OF AMERICA, LTD. V. HILL, 790 SO.2 D 1018 (FLA. 2001), HELD THAT THE HOMESTEAD PROTECTION AFFORDED UNDER
THE FLORIDA CONSTITUTION TRUMPS THE FLORIDA FRAUDULENT TRANSFER STATUTE, AND THEREFORE A DEBTOR SUBJECT TO AN IMPENDING OR ACTUAL
JUDGMENT CAN USE MONIES TO PURCHASE OR PAY DOWN THE MORTGAGE ON A HOMESTEAD OWNED BY THE TRANSFEROR, WITH THE CREDITOR HAVING NO
REMEDY AGAINST THE HOMESTEAD UNLESS OR UNTIL THE DEBTOR FILES FOR BANKRUPTCY BY REASON OF THE PROVISIONS OF THE 2005 BANKRUPTCY REFORM
ACT "MANSION LAW".

BUT WHAT IF THE DEBTOR, KNOWING THAT HE OR SHE MAY BE GOING INTO BANKRUPTCY, GIVES THE MONIES TO A CLOSE FRIEND WHO PUTS THEM INTO A
HOMESTEAD AND THEN INTENDS TO HUNKER DOWN AND REMAIN JUDGMENT PROOF, AND OUTSIDE OF BANKRUPTCY, SO THAT THE CREDITOR IS NOT ABLE TO
RECOVER THE FUNDS? AND THE DEBTOR IS ABLE TO LIVE WITH THE CLOSE FRIEND AND ENJOY THE BENEFIT OF THE HOME. WILL THIS BOAT FLOAT?

THIS EXACT FACTUAL PATTERN HAS OCCURRED MORE THAN ONCE, LEADING THE COURTS TO LOOK FOR A WAY TO REACH THE HOME EQUITY AND PREVENT THIS
TYPE OF CONDUCT, AS OPPOSED TO WAITING FOR CONGRESS TO ENDORSE AN APPROPRIATE REMEDY BY AMENDING THE BANKRUPTCY CODE.

JUDGE MICHAEL WILLIAMSON, A VERY ABLE AND WELL-RESPECTED BANKRUPTCY JUDGE OF THE MIDDLE DISTRICT BANKRUPTCY COURT SITTING IN TAMPA, CAME
TO THE CONCLUSION IN 2013 THAT A FRAUDULENT TRANSFER, DIRECTLY OR INDIRECTLY, TO THE DEBTOR'S COHABITING AND APPARENT SIGNIFICANT OTHER
BEFORE FILING BANKRUPTCY ROSE (LIKE A RIVER) TO THE LEVEL OF BEING CONSIDERED AS SECRETION OF "ILL-GOTTEN GAINS" UNDER THE FLORIDA CASE LAW,
SAYING SPECIFICALLY THAT:

HERE, LAMARCA'S SARASOTA HOUSE WAS ACQUIRED WITH ILL-GOTTEN PROCEEDS. LAMARCA USED THE NEARLY $670,000 FROM THE SALE OF THE
GOLDEN EAGLE ROAD PROPERTY TO PURCHASE HER SARASOTA HOUSE. IT WOULD BE INEQUITABLE AND UNJUST TO ALLOW THE DEBTOR (BIFANI TO
FRAUDULENTLY TRANSFER PROPERTY TO LAMARCA TO KEEP IT FROM HIS CREDITORS. [IN RE BIFANI, 493 B.R. 866, 871 (BANKR. M.D. FLA. 2013)]
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In re The District of McAllen ad valorem 
de minimus

In re Little Bldgs, Inc



TBE TRUST PLANNING MAY BE EXPANDED BY DELAWARE, 
NEVIS AND TENNESSEE APT TRUST LEGISLATION



can

In re: Estate of 
Ritter











In Re Cauley



Johnson v. Landefeld

Blechman v. Estate of Blechman

Minoff v. Margetts 





Zuckerman v. Hofrichter &
Quiat, P.A.



Exemption of cash surrender value of life insurance policies and annuity contracts
from legal process. -- The cash surrender values of life insurance policies issued
upon the lives of citizens or residents of the state and the proceeds of annuity
contracts issued to citizens or residents of the state, upon whatever form, shall not
in any case be liable to attachment, garnishment or legal process in favor of any
creditor of the person whose life is so insured or of any creditor of the person who
is the beneficiary of such annuity contract, unless the insurance policy or annuity
contract was effected for the benefit of such creditor.







Id.
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Hello boat, 
goodbye 
money!

BOAT = Bring Out Another Thousand





Dania Jai-Alai Palace, Inc. v. Sykes

Kane Furniture Corp. v. Miranda



KEY PRACTICE CREDITOR PROTECTION 
STRATEGIES

1. Keep valuable assets outside of the practice entity.

2. Let creditors of the practice entity have a first lien on lienable assets.

3. Let the practice entity guarantee debt owed by other entities and pledge its assets as 
collateral for the debt.

4. Let the practice entity enter into long term leases that allow landlords to accelerate 
rent owed in the event of insolvency, and give landlords a lien on practice assets.

5. Give shareholders a lien on practice assets to secure their right to deferred 
compensation.

6. Consider New Parent F Reorganization.

7. Consider an ELOPE system to protect letters of protection or large accounts receivable.

8. You cannot have too much insurance.

9. Consider keeping separate entities, having separate functions and assets, while also 
complying with medical billing and associated laws.



FLORIDA LLC STATUTE (CHAPTER 605) 
WAS SIGNIFICANTLY CHANGED 

EFFECTIVE JANUARY 1, 2015

Intended to eliminate confusion caused by having “member managed LLCs 
formed by layman.  Most planners prefer “manager-managed” LLCs.

Articles of Organization can have an effective date that is five days 
before the date of filing.

A “Statement of Authority” can be filed in the public records to require 
third party approval of any transfer or action.
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See
case – Bacardi v. White











YOU BET YOUR DIGITAL ASSETS
Stop horsing 

around with my 
e-mails!

DIGITAL ASSETS
New Florida Statue Section 740 was enacted March 10, 2016 and was effective July 
1, 2016.

The new law is known as the Florida Fiduciary Access to Digital Assets Act.

The Florida Act generally follows the Revised Uniform Fiduciary Access to Digital Assets 
Act that was drafted by the Uniform Law Commission in 2014.

One of the most important things to know about this act is that specific “online tool” 
agreements entered into by a customer and a web based company like Facebook’s 
Legacy Contact and Google’s Inactive Account Manager will override ownership, 
disclosure, and possession rights that would otherwise apply under Powers of Attorney, 
Wills, and Trusts.

Otherwise, properly drafted Wills, Trusts, and Powers of Attorney will trump standard 
“terms of service” agreements.



DIGITAL ASSETS – IMPORTANT 
DEFINITIONS

Section 740.002 defines several important new statutory terms:

“Digital Asset” is an electronic record in which an individual has a right or interest. The term does not 
include an underlying asset or liability unless the asset or liability is itself an electronic record. 

Some examples of digital assets are e-mails, photos, projects, online bank accounts, personal records, digital 
music, domain names, intellectual property, and client lists.

“Account” is an arrangement under a terms of a service agreement in which the custodian carries, 
maintains, processes, receives, or stores a digital asset of the user or provides goods or services to the 
user.

“Custodian” is a person that carries, maintains, processes, receives, or stores a digital asset of a user.
Such as: Facebook, Twitter, Yahoo, or Google.

“User” is the person that has an account with a custodian.

“Online Tool” is a user contract with variables that allows the user to provide specific directions for 
disclosure or nondisclosure of digital assets to a third party. 

Essentially, it is a program designed by a custodian that allows the user to direct how their digital assets will be 
treated following their death or incapacity.

PRIORITY OF DISCLOSURE OF DIGITAL 
ASSETS WHEN THERE ARE 

CONFLICTING INSTRUCTIONS
For a standard “click-wrap” terms of service agreement, which does not require a 
separate affirmative act to accept the provisions regarding disposition of digital 
assets, the priority is as follows:

1. Online Tool

2. Estate Planning Documents

3. Terms of Service Agreement

If the terms of service agreement requires the user to separately agree to the 
disposition of digital assets with a separate affirmative act (i.e. another click) then 
priority is as follows:

1. Terms of Service Agreement (with specific over-riding instructions)

2. Online Tool

3. Estate Planning Documents



SECTION 199A PLANNING

TWO MAIN RULES TO KNOW

Situation Result

1
Specified 

Service Trade 
or Business

A

Taxpayer's Taxable Income is under $315,000 for 
Taxpayers married filing jointly, or $157,500 for 
single filers

No Limitation applies

B
Taxpayer's Taxable Income is between $315,000-
$415,000 for Taxpayers married filing jointly or 
$157,500-$207,500 for single filers

Limitation is phased in by the amount Taxable Income 
exceeds threshold amount

C
Taxpayer's Taxable Income Exceeds $415,000 for 
Taxpayers married filing jointly or $207,500 for 
single filers

No Deduction

2
Wage and 
Qualified 

Property Test

A
Taxpayer's Taxable Income is under $315,000 for 
Taxpayers married filing jointly, or $157,500 for 
single filers

No Limitation applies

B
Taxpayer's Taxable Income is between $315,000-
$415,000 for Taxpayers married filing jointly or 
$157,500-$207,500 for single filers

Limitation is phased in by the amount Taxable Income 
exceeds threshold amount

C
Taxpayer's Taxable Income Exceeds $415,000 for 
Taxpayers married filing jointly or $207,500 for 
single filers

Limitation applies unless 50% of Wages or 25% of 
Wages plus 2.5% of Qualified Property are met at the 
entity level



Section 1202 allows taxpayers to exclude up to 100% of the gain on the sale of qualified stock.
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(Note:  We have underlined important language.)
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ITEMS RELATING TO BUSINESS

C CORPORATIONS

Taxable 
Income 2017 Rate

2017
Tax Liability

2018 Rate
2018

Tax Liability
Savings

$25,000 15% 21%

$50,000 15% 21%

$75,000 25% 21%

$100,000 34% 21%

$335,000 39% 21%

$10,000,000 34% 21%

$15,000,000 35% 21%

$20,000,000 35% 21%



FLOW THROUGH INCOME PLANNING 
CONSIDERATIONS

80% of the assets of the corporation must be used in the active conduct of one or more 
“qualified trades or businesses”.  A qualified trade or business is defined by exclusion and 
means any business other than the following: 



In determining whether 80% of the assets are used in a the active conduct of a 
qualified trade or business, any assets (including cash) held as part of the reasonably 
required working capital needs of the business are treated as used in the active conduct 
of such business.   

Once a corporation has been in existence for more than two years, no more than 
50% of the total assets of the corporation can qualify as used in the active conduct of a 
qualified trade or business by reason of being held as working capital. 

A corporation will not satisfy the active trade or business requirement if more than 
10% of the corporation’s total assets (in excess of its liabilities) are stock or securities in 
other corporations which are not subsidiaries of such corporation, or held as part of the 
reasonably required working capital of the corporation. 

A corporation will also fail the active trade or business requirement if it holds more 
than 10% of the total value of its assets in real property which is not used in the active 
conduct of a qualified trade or business.

1. $10,000,000

2. Ten times the taxpayer’s basis in the stock.

Flow Through Income Planning Considerations



Self-Employment Tax Developments
AKA Watch Out for Entities Taxed as Partnerships That Are Not State 

Law Limited Partnerships 





USING ENTITIES
TAXED AS PARTNERSHIPS

TO CREATE OR SHIFT BASIS

Family Partnership 

Grandpa
Basis - $5,000Son 1

Basis - $1,000,000 Son 2
Basis - $222,222

45%

45%

10%

Building 
FMV -
$1,000,000
Basis - $5,000

Bonds
FMV - $1,000,000
Basis - $1,000,000

Cash
FMV - $222,222

WHY ALL APPRECIATED ASSETS MAY BE BEST OWNED BY PARTNERSHIP TAXED 
ENTITIES AND WHY TO KEEP PARTNERSHIPS OWNING SECURITIES SEPARATE
AND APART FROM ANYTHING THAT WOULD BE IDENTIFIED AS A “TRADE OR 

BUSINESS” 



STEP ONE – DISTRIBUTE BUILDING TO SON IN 
COMPLETE LIQUIDATION OF SON 1’S PARTNERSHIP 

INTEREST

Family Partnership 

Grandpa
Basis - $5,000Son 1

Basis - $1,000,000 Son 2
Basis - $222,222

81.82
%

18.18%

Building 
FMV -
$1,000,000
Basis - $5,000
$1,000,000

Bonds
FMV - $1,000,000
Basis - $1,000,000
$5,000

Cash
FMV - $222,222

Son 1 receives 
basis in exchanged 
asset equal to his 
outside basis in the 
partnership of 
$1,000,000

STEP TWO – R.I.P. GRANDPA

Family Partnership 

Grandpa
Basis - $5,000
$1,000,000Son 1 Son 2

Basis - $222,222
81.82
%

18.18%

Building 
FMV -
$1,000,000
Basis -
1,000,000

Bonds
FMV - $1,000,000
Basis - $5,000
$1,000,000

Cash
FMV - $222,222



WHY ALL APPRECIATED ASSETS MAY BE BEST OWNED BY PARTNERSHIP 
TAXED ENTITIES AND WHY TO KEEP PARTNERSHIPS OWNING SECURITIES 

SEPARATE AND APART FROM ANYTHING THAT WOULD BE IDENTIFIED AS A 
“TRADE OR BUSINESS” 

WHY ALL APPRECIATED ASSETS MAY BE BEST OWNED BY PARTNERSHIP 
TAXED ENTITIES AND WHY TO KEEP PARTNERSHIPS OWNING SECURITIES 

SEPARATE AND APART FROM ANYTHING THAT WOULD BE IDENTIFIED AS A 
“TRADE OR BUSINESS” 



WHY ALL APPRECIATED ASSETS MAY BE BEST OWNED BY PARTNERSHIP 
TAXED ENTITIES AND WHY TO KEEP PARTNERSHIPS OWNING SECURITIES 

SEPARATE AND APART FROM ANYTHING THAT WOULD BE IDENTIFIED AS A 
“TRADE OR BUSINESS” 

WHY ALL APPRECIATED ASSETS MAY BE BEST OWNED BY PARTNERSHIP 
TAXED ENTITIES AND WHY TO KEEP PARTNERSHIPS OWNING SECURITIES 

SEPARATE AND APART FROM ANYTHING THAT WOULD BE IDENTIFIED AS A 
“TRADE OR BUSINESS” 





Mark E. Brechbill, CPA 
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James H. Sutton, Jr, CPA, Esq, LLM
Shareholder

Moffa, Sutton & Donnini, PA

James Sutton is a CPA and Attorney with an almost exclusive focus on Florida sales and use 
tax controversy. His firm, Moffa, Sutton, & Donnini, PA handles audits, protest, litigation, 
consulting, collections, revocations, and criminal defense all revolving around sales tax 
matters. A graduate of Stetson (Bachelors and Juris Doctorate), Mr. Sutton is heavily involved 
with the FICPA and speaks at conferences and local chapters throughout Florida. You can 
read up more about Mr. Sutton at www.FloridaSalesTax.com.



Wayfair Waves
FICPA CPA in Industry Conference 

Tampa, FL
March 21-22, 2019

Karen Lake, CPA 
Berkowitz Pollack Brant

James Sutton, Esq.
Moffa, Sutton, & Donnini

Karen Lake, CPA
Klake@BPBCPA.com | 305-960-1202

Karen’s professional experience enables her to 
bring a 360 degree perspective to companies’ 
state tax planning. 

With experience as a senior advisor in Big 4 
public accounting firm, a member of corporate 
tax department, and a state auditor, she 
understands the full range of tax issues most 
businesses face brings proactive, real-world 
solutions to complex business environments. 



JAMES SUTTON, CPA, ESQ
JamesSutton@FloridaSalesTax.com | 813-775-2131

James is a Florida-licensed CPA and attorney with more 
than 20 years of experience in a major CPA firm, law 
firm and industry, 
His practice is almost exclusively Florida sales and use 
tax controversy (audit, protest, litigation, collections, 
revocations, voluntary disclosure, & criminal defense)

Agenda

South Dakota v Wayfair



Sales Tax Nexus Background

Quill, 

JE

Background, continued

Quill

JE



South Dakota v. Wayfair (recap)

Retailer ecommerce 
business with large eCommerce sales, but who 
lack physical presence in many jurisdictions, may now be subject to 
tax collection and remittance responsibilities. 

Software as a Service (“SaaS”) and Digital Goods / Services – Business selling SaaS, Cloud and digital 
goods/services to end users, which lack large nexus footprint, may now be subject to additional sales 
and use tax collection an remittance responsibilities.

In-bound Companies – Business with no U.S. permanent establishment (“PE”) that sell into the U.S. 
may now have U.S. sale or use tax collection and remittance responsibilities. 

JE

States Reaction

JE

In the wake of the South Dakota v Wayfair US Supreme Court holding on June 21, 2018, states around the 
country have been scrambling to create new “economic nexus” laws. Mimicking South Dakota’s law, 
most states are enacting laws that assert taxing jurisdiction over out of state companies that sell more 
than $100,000 of taxable goods or services OR 200 or more transactions into the state. The individual 
state laws vary slightly with the dollar threshold or the number of transactions, but they are all very 
similar.



Economic Nexus Thresholds 

KL

Threshold Implementation

Threshold timelines
This Year or Last Year

Retroactive application
With the exception of register, collect, and remit sales tax for 
transactions made once you pass a state’s threshold ($ of #) 
given that the state law’s effective date has already passed.

JE



Threshold Example – Pennsylvania 

Threshold
$10,000 of taxable sales of tangible property to Pennsylvania customers 
effective April 1, 2018. Specified digital goods effective April 1, 2019. 

Pennsylvania asserts economic nexus, but only as an elective alternative to 
default notice and reporting requirements. A “remote seller” is a person, other 
than a marketplace facilitator, marketplace seller, or referrer, that does not 
maintain a place of business in Pennsylvania and sells taxable tangible personal 
property at retail through any forum. A “marketplace facilitator” is a person 
that facilitates sales of tangible personal property at retail by listing or 
advertising tangible personal property for sale at retail in any forum, and 
(whether directly or indirectly through agreements or arrangements with third 
parties) collecting payment from the purchaser, and transmitting the payment 
to the person selling the property. A “marketplace seller” is a person that has 
an agreement with a marketplace facilitator under which the marketplace 
facilitator facilitates sales for the marketplace seller. 

JHS

Threshold Example – Massachusetts 

Threshold
$500,000 retail sales of tangible property or services to MA customers 
or 100 transactions with MA buyers

Implementation
If the seller met a threshold in the previous year (2017), they must 
get licenses and pay applicable sales taxes for all 2018 transactions 
that occur in 2018 after the injunction if lifted.
If the seller meets a threshold in 2018 after the injunction if lifted, 
they must get licensed and pay applicable sales taxes on all 
transactions that occur after they meet the threshold and for all of 
2019 transactions

JHS



Potential Responses from the States

JE

Florida –Economic Nexus &
Marketplace Facilitator 

Florida was highly expected to jump on the bandwagon and 
Florida Senate Bill 1112 was introduced to do just that. 
Interestingly, the proposed statute would not only create an 
economic nexus law, but would also create what is commonly 
known as a “marketplace facilitator” statute as well. Oh… and 
the bill also suggested reducing the sales tax on commercial 
rent from 5.7% to 4.2%, presumably funded by the increase in 
sales tax review from these new nexus laws. The legislation, if 
enacted, would be effective July 1, 2019. Continue reading for 
further explanation on these two types of statutes and the text 
of the statutes themselves. Senate Bill

KL



Marketplace Facilitator States 

Alabama              
Arizona
Connecticut
Iowa
Minnesota
New Jersey 
Oklahoma

Pennsylvania
Rhode Island
South Dakota
Washington 

JHS

Likely Impact to Small Businesses

States with Highest risk:
California
Texas
Florida
New York
Pennsylvania
Ohio
Washington
Illinois
Michigan
New Jersey

JE



Questions and Answers

JE

Karen Lake
klake@bpbcpa.com  (305) 960-1202

James Sutton
JamesSutton@FloridaSalesTax.com (813) 775-2131

JE
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Karyn Roeling, CPCU, CIC
Seibert Insurance Agency

A little about me…
o RMI Degree
o CPCU/CIC
o Underwriter
o Agency Owner
o Board Member
o Carrier Councils
o National Speaker



A few stats…
40% of businesses do not reopen following a disaster

Source: FEMA Study

60% of small businesses that lose data will shut down within 6 months
Source: Clutch Research Study

43% of cyber attacks target small businesses
Source: Symantec

33% of all business bankruptcies caused by employee theft
Source: Static Brain Research Institute

New & Emerging Risks

Digital and Cyber Risk

Social Engineering

Business Interruption from Cyber



New & Emerging Risks

Employment Practices Liability

#MeToo Movement

Sexual Harassment

New & Emerging Risks

Workers Compensation

Return to work programs

Unemployment rates



New & Emerging Risks

Business Auto

Fleet Management

Loss Experience

Endorsements…make or break…
Driver Other Car

Only vehicle is a company vehicle

Uninsured Motorists Coverage
3 in 5 drivers are uninsured or underinsured in Florida



Endorsements…make or break…
Hired and Non Owned Auto

Personally owned vehicle or rented vehicle

Defensive outside vs inside the limits
Defense costs normally make up most of the claim

Endorsements…make or break…
Business Interruption

Pays for expenses that don’t go away when the business is destroyed

Other States provision Workers Comp
If employees travel out of state/country for work



Endorsements…make or break…
Flood

Totally excluded under the Property policy

Inland Marine
Forklifts

Endorsements…make or break…
Off premises power failure

No direct damage to the building = no coverage…unless…..

Crime Coverage
33% of all business bankruptcies caused by employee theft
*Static Brain Research Institute



In closing…

Don’t let you or your clients become a statistic.

Make sure they have reviewed their insurance plan with their
Insurance Agent in the past year.

Questions?

Thank you!
Karyn Roeling

Seibert Insurance Agency
Tampa, FL

Karyn@seibertagency.com
813 960 4672
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Raymond Monteleone 
Patrick M. Mosley 

Greg Parks 
Steve Wilder 



Raymond Monteleone, CPA
President & Founding Partner 

Paladin Global Partners

Ray Monteleone is President of Paladin Global Partners, a business management consulting 
firm, and Partner with Dannelly, Monteleone & Associates, a full-service CPA firm. Ray 
focuses on strategic management, problem solving, mergers & acquisitions, compensation 
consulting, growing companies, and senior executive mentoring for clients worldwide in 
industries such as healthcare, high tech, manufacturing, education, financial institutions and 
not-for-profit organizations. He held numerous directorships such as Rexall Sundown, First 
American Railways, Durango & Silverton Narrow Gauge Railway, Rush Holdings, and Pointe 
Financial Corporation, and he currently chairs the Advisory Board of Algy Costume and is a 
member of the Board for Chen, Moore & Associates, chairing the Ethics & Governance 
Committee.

A CPA, Ray was Partner/Tax Director at Arthur Young for the South Florida practice and 
consultant with Holland & Knight involved in strategic planning & practice development. Ray 
was VP of Global Corporate Development for Sensormatic Electronics Corporation and interim 
CFO. He was President of First American Railways, Chairman and Co-CEO for Loren 
Industries, and Deputy Commissioner, COO/CFO for the Florida Department of Education and 
was an officer of Laser Spine Institute.

Monteleone serves professional/civic organizations including Florida Tax Watch (member of 
the Board), Leadership Florida (member of the Audit Committee), Executive Leadership 
Orientation Committee (Class ’02), Florida Atlantic University Foundation Board, Chair of the 
Audit Committee and serving on the Executive, Finance and Nominating Committees, and 
FAU Broward Alumni Council (Past Chairman), Florida Institute of CPAs, American Institute of 
CPAs, Leadership Broward Foundation (Past President), and Past Vice Chair of the Fort 
Lauderdale Chamber and current member.Previously on the Board of the Broward Education 
Foundation (Past Chair, serving for 2 terms) and served on the South Broward Hospital District 
(Commissioner). Ray was named Leader of the Year by Leadership Broward, Outstanding 
Broward Alumnus by FAU and inducted into its Parliament of the Owls (2010), just to name a 
few.

Monteleone graduated cum laude from New York Institute of Technology, attended the Arthur 
Young Harvard Business School program, received his MBA from FAU, and he lectures at 
universities and professional association seminars



Patrick M. Mosley
Shareholder 

Hill Ward Henderson

Patrick focuses his practice on bankruptcy and creditors' rights, corporate reorganizations 
and restructurings, and commercial litigation. Mr. Mosley regularly represents distressed 
companies, unsecured creditors' committees, and purchasers of assets in all aspects of 
the bankruptcy process. He also works with secured and unsecured creditors in workouts, 
non-bankruptcy corporate reorganizations, and acquisitions of troubled businesses.

Mr. Mosley's corporate practice includes general corporate advice, mergers and 
acquisitions, institutional lending, real property purchase and sale transactions, and 
commercial development.

Prior to joining the firm, Patrick served as a law clerk to the Honorable Colleen A. Brown, 
United States Bankruptcy Judge for the District of Vermont, and the Honorable Catherine 
Peek McEwen, United States Bankruptcy Judge for the Middle District of Florida.



Greg Parks
Vice President/Relationship Manager 

Wells Fargo

Greg Parks is Vice President/Relationship Manager for the Tampa Commercial Banking Group 
at Wells Fargo. He is based in Tampa, with a territory that spans 11 counties along the west 
coast of Florida. His focus in on middle market companies with annual revenues between 
$50MM - $2B, as well as new relationship development. Prior to relocating to Tampa in 2011, 
Greg lived in Winston-Salem, NC, where he began his banking career 13 years ago. Greg 
graduated from Wake Forest University as well as two formal bank credit programs. 
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Raymond Monteleone, CPA
President & Founding Partner 

Paladin Global Partners

Ray Monteleone is President of Paladin Global Partners, a business management consulting 
firm, and Partner with Dannelly, Monteleone & Associates, a full-service CPA firm. Ray 
focuses on strategic management, problem solving, mergers & acquisitions, compensation 
consulting, growing companies, and senior executive mentoring for clients worldwide in 
industries such as healthcare, high tech, manufacturing, education, financial institutions and 
not-for-profit organizations. He held numerous directorships such as Rexall Sundown, First 
American Railways, Durango & Silverton Narrow Gauge Railway, Rush Holdings, and Pointe 
Financial Corporation, and he currently chairs the Advisory Board of Algy Costume and is a 
member of the Board for Chen, Moore & Associates, chairing the Ethics & Governance 
Committee.

A CPA, Ray was Partner/Tax Director at Arthur Young for the South Florida practice and 
consultant with Holland & Knight involved in strategic planning & practice development. Ray 
was VP of Global Corporate Development for Sensormatic Electronics Corporation and interim 
CFO. He was President of First American Railways, Chairman and Co-CEO for Loren 
Industries, and Deputy Commissioner, COO/CFO for the Florida Department of Education and 
was an officer of Laser Spine Institute.

Monteleone serves professional/civic organizations including Florida Tax Watch (member of 
the Board), Leadership Florida (member of the Audit Committee), Executive Leadership 
Orientation Committee (Class ’02), Florida Atlantic University Foundation Board, Chair of the 
Audit Committee and serving on the Executive, Finance and Nominating Committees, and 
FAU Broward Alumni Council (Past Chairman), Florida Institute of CPAs, American Institute of 
CPAs, Leadership Broward Foundation (Past President), and Past Vice Chair of the Fort 
Lauderdale Chamber and current member.Previously on the Board of the Broward Education 
Foundation (Past Chair, serving for 2 terms) and served on the South Broward Hospital District 
(Commissioner). Ray was named Leader of the Year by Leadership Broward, Outstanding 
Broward Alumnus by FAU and inducted into its Parliament of the Owls (2010), just to name a 
few.

Monteleone graduated cum laude from New York Institute of Technology, attended the Arthur 
Young Harvard Business School program, received his MBA from FAU, and he lectures at 
universities and professional association seminars



Patrick M. Mosley
Shareholder 

Hill Ward Henderson

Patrick focuses his practice on bankruptcy and creditors' rights, corporate reorganizations 
and restructurings, and commercial litigation. Mr. Mosley regularly represents distressed 
companies, unsecured creditors' committees, and purchasers of assets in all aspects of 
the bankruptcy process. He also works with secured and unsecured creditors in workouts, 
non-bankruptcy corporate reorganizations, and acquisitions of troubled businesses.

Mr. Mosley's corporate practice includes general corporate advice, mergers and 
acquisitions, institutional lending, real property purchase and sale transactions, and 
commercial development.

Prior to joining the firm, Patrick served as a law clerk to the Honorable Colleen A. Brown, 
United States Bankruptcy Judge for the District of Vermont, and the Honorable Catherine 
Peek McEwen, United States Bankruptcy Judge for the Middle District of Florida.
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Vice President/Relationship Manager 

Wells Fargo

Greg Parks is Vice President/Relationship Manager for the Tampa Commercial Banking Group 
at Wells Fargo. He is based in Tampa, with a territory that spans 11 counties along the west 
coast of Florida. His focus in on middle market companies with annual revenues between 
$50MM - $2B, as well as new relationship development. Prior to relocating to Tampa in 2011, 
Greg lived in Winston-Salem, NC, where he began his banking career 13 years ago. Greg 
graduated from Wake Forest University as well as two formal bank credit programs. 
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Embezzlement, a True Crime Story









































Learn more about membership. | msc@ficpa.org | www.ficpa.org
(800) 342-3197 | (850) 224-2727

“ I renew because of the invaluable networking 
opportunities that being a member of the F ICPA provides. 
From being involved with your local chapter to attending 
networking events, the F ICPA is an organization that is 

known and respected across many industries.”

Monica Ospina, CPA, ABV, CFF 
Cherry, Bekaert & Holland, LLP

Coral Gables 
Member since 2007

“ I renew my F ICPA membership 
because of the signif icant access to 
education, current events, and the 

networking it provides.”

Ray Monteleone, CPA 
President, Paladin Global Partners

Fort Lauderdale 
Member since 1979

“ I
bec
ed

“ I’m renewing my F ICPA membership 
because it keeps me professionally and socia lly 
connected to my fellow peers in the profession.”

David White, CPA 
Carr Riggs & Ingram LLC

Tallahassee 
Member since 2010

FICPA Membership: Connect, Learn and Thrive
Proud to be a Member



Ethics

Acquire the competencies and strategic knowledge necessary to solidify your company’s leadership in today’s 
rapidly changing business environment. Need ethics credits? Our course has been revamped for 2016 with a new 

Take advantage of the opportunity for customized training on your schedule, 

 

Mia Thomas

Tools
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